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BeegeHue. CTaTba NOCBsLLEHa aHanAM3y cneumdurkn BOCAPUSATUA UTaNbAHCKNX BpeHAoB B
Poccumn. NexoaHbIM nosioxeHnem B paboTe BbICTYMaeT MOHUMAaHVe TOro, YTo 3BOMOLUMSA UTa-
NbAHCKOWN KyNbTYpbl 1 CAMOTO UMUZXKA VITanum npuBenn K BOCMPUSATUIO 3TOro GeHoMeHa Ye-
pe3 Mpu3My MHOFOYMCIEHHbIX aTPUOYTOB, U UTANbAHCKUX BPeHA0B B YacTHOCTU. CeroAHs
NTannsa accoummpyeTcs ¢ HauMOHaNbHOM KyXHeW, KybTypOi 1 UCTOPUYECKM HaceAneM.

B coumonornyeckom pakypce bpeHAbl SBAAOTCA BaXHbIM PeCcypcoM A/1a pernpeseHTaumm
HaLMOHaNbHOW KyNbTypbl, 0CO6EHHO A9 MHOCTPaHHbIX NoTpebuTtenein. Of4HaKo K HacTo-
ALLeMy MOMeHTY HeAOCTaTOYHO WCCNef0BaHO, KakK 3Ta KyNbTypa TPaHCAMPYeTCs yepes
6peHabl B 06LeCTBO. B 4acTHOCTK, A0 CMX MOP Mano BHUMaHWSA 06paLlaeTca Ha nsyyeHune
BOCMPUATMA GPEHAOB U MX CBA3W C HALUMOHANbHOW KyAbTypOl CTpaHbl, KOTOPYHO OHU
NpeACTaBNSIOT.

CoumMoKyNbTYPHBIN pakypc 1UCCneAoBaHMA Npejnonaraet nsyvyeHne AMHAMUKK OTHOLLe-
HWUS K UTaNbAHCKMM BpeHAaM, OTpaxaroLLen N3MeHYMBOCTb CaMOoro obLLecTBa.
MeToaonorma U NCTOYHUKWU. B KayecTBe MeTOA010rMYeCcKon 6a3bl NCMOAb3YyeTCs MexX-
ANCUMNAVHAPHBIY NOAXOA K NpobaemMe nsyyeHuns 1 aHanmsa bpeHgoB. OCHOBHbIM Mccne-
AoBaTeNbCkUM MeTOAOM B paboTe ABASeTCA NHTepHeT-onpoc. Tak, onMpasce Ha TeopeTu-
yeckmne KOHLEenUMn no nsyveHnto 6peHAoB B coumonormum, B anpene 2020 r. Ha naatdop-
me «Google-bopmax» aBTOpbl MPOBEIN IMMUPUYECKOe NCCIe40BaHNe — MHTEPHET-0MPOC -
C Uenblo BbIABNEHWSA OTHOLLEHWS POCCUNCKMX PeCNOHAEHTOB K UTAaNbAHCKUM bpeHaam. B
cTaTbe npejcTaBaeHbl pe3ynbTaTbl AaHHOMO COLIMONOrMYEeCcKoro nccnejoBaHns. Tun Bbl-
60pKK - caly4valiHbliA, KONMYeCcTBO pecnoHaeHToB 150.

PesynbTaTthl 1 06cy>kaeHme. CornacHo pesybTaTaM Onpoca OCHOBHbIMY accoumaumnsMm
C 0bpa3om VTannm SBRAKOTCA CnesytoLme: NTaNbsaHCKas KyxHs, OTAblX, MOAa 1 UcTopuye-
ckoe Hacneame. Bmecte € TeM OKOO OAHOM NATOM pPecrnoHAEHTOB HE3HAKOMbI HY C OAHUM
N3 UTaNbAHCKMX BPeHA0B NAW He MOryT UX HaseaTb. Cpean Tex, KTO 3HaKOM C UTasbsAH-
ckuMu 6peHzamu, 80 % oTBeTmaM, UTO 3HatT Gucci, Fendi, Valentino, Versace, Moschino,
Giorgio Armani, Prada, Roberto Cavalli, Dolce & Gabbana, Lamborghini, Maserati, Ferrari.
OAHUM M3 KIOYeBbIX pe3yNbTaToB MCCAeA0BaHMA CTan BbiBOA O TOM, YTO CEroAHs BOC-
npusaTVe 6peHaa He CBA3aHO HaMpsMyHo CO CTPaHOWM ero NpomncxoxaeHns. bpeHa He Bce-
r4a penpeseHTUpyeT CTpaHy, CTaHOBACh MYNbTUKYALTYPHbIM. VI3MeHAeTCA CoLMOoKyNbTyp-
Has mMojenb notpebaeHns 1 obpasyeTcs OTOPBAHHOCTb MOHUMAHUA UTaNbAHCKOrO BpeH-
Aa OT KyNbTYpHOro $yHAAMEHTa, 13 KOTOPOro OH Mpoun3oLuen.
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3akno4veHune. B uenom, aBTopbl CTaTbM NPUXOAAT K BbIBOAY, YTO BOCMPUATME UTANbSAH-
CKnX 6peHa0B B Poccrm 0bycnoBneHo cneundrKkon COLMOKYNLTYPHOIO pa3BuTms. B Hava-
ne 90-x rr., KorAa Poccua TONbKO OTKpbIack 419 3anaAHblX 6peHAoB, Ans noTpebuTens
66110 XN3HEHHO BaXXHO MprobpeTaTb TOBapbl N3BECTHLIX 6PeHAOB, B YaCTHOCTU KaTero-
pun «Made in Italy», cTOMKo accoummpyemble CO CTPaHOM mpoucxoxgeHus. CerogHs, B
YyCN0BUAX rNo6anm3aunm U MynbTUKYAbTYPHOCTW, MHOTE BpeHbl YyTPaTWUAN CBOKO HaLuMo-
HaNbHYIO WAEHTUYHOCTb, @ AN NOTPebuTeNs Ha nepsBoe MecTO BbIXOAAT NMOTpebuTesb-
CKue CBOKCTBa TOBapa, a He caM b6peH .

KnioueBble cnoBa: 6peHAbl, COLMONOrMUYEckoe WCCefoBaHue, UTanbsHCKME 6peHzbl, omnpoc,
BOCMpUSiTUE 6peHAA, COLUMOKYNBTYPHbIV NPOAYKT.
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Introduction. This article analyzes the specifics of the perception of Italian brands in
Russia. The starting point in the paper is the understanding that the evolution of Italian
culture and the image of Italy itself has led to the perception of this phenomenon through
the prism of both its numerous attributes and lItalian brands in particular. Today Italy is
associated with national cuisine, culture and historical heritage.
From a sociological perspective, brands are an important resource for the representation
of national culture, especially for foreign consumers. To date, however, there has been
little research into how this culture is transmitted through brands to society. In particular,
little attention has so far been paid to studying the perception of brands and their
relationship to the national culture of the country they represent.
The socio-cultural perspective of the study implies an examination of the dynamics of
attitudes towards Italian brands, reflecting the variability of society itself.
Methodology and sources. The methodological basis is an interdisciplinary approach to
the problem of studying and analyzing brands. The main research method in the work is
the Internet survey. Thus, based on the theoretical concepts on the study of brands in
sociology, in April 2020 on the platform "Google Form” the authors conducted an empirical
study. The purpose of this research was to conduct an online survey to identify the
attitudes of Russian respondents towards Italian brands. The results of the sociological
research conducted in the form of a questionnaire survey are presented. The sample type
was random with the number of 150 respondents.
Results and discussion. According to the survey results, the main associations associated
with the image of Italy are: Italian food, holidays, fashion and historical heritage. At the
same time, about one fifth of respondents are not familiar with any of the Italian brands or
cannot name them. Among those familiar with Italian brands, 80 % responded that they
know Gucci, Fendi, Valentino, Versace, Moschino, Giorgio Armani, Prada, Roberto Cavalli,
Dolce & Gabbana, Lamborghini, Maserati and Ferrari.
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One of the key findings of the study was the conclusion that brand perception today is not
directly related to its country of origin. The brand does not always represent the country,
becoming multicultural. The socio-cultural model of consumption is changing, and the
understanding of the Italian brand is divorced from the cultural foundation from which it
originated.

Conclusion. In general, the authors of the article come to the conclusion that the
perception of Italian brands in Russia is conditioned by the specifics of sociocultural
development. In the early nineties, when the country had just opened up to Western
brands, it was vital for the consumer to purchase products from well-known brands, in
particular the «Made in Italy» category, firmly associated with the country of origin. Today,
in the context of globalization and multiculturalism, many brands have lost their national
identity, and for the consumer the consumer properties of the product come first, and not
the brand itself.

Key words: brands, case study, Italian brands, survey, brand perception, sociocultural product.
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BBenenne. CoBpeMeHHOE 00ILECTBO — 3TO 001IECTBO noTpedienus. CeronHs oHO yXe cTa-
JIO OTIPEJICIICHHBIM THIIOM KYJIBTYPBI, B KOTOPOW WHIUBH/I ITOIBEPTACTCS BO3ICHCTBUIO OTPOMHO-
r'0 KOJIMYECTBA PEKJIAMHBIX OOBSBICHHN C MPU3BbIBAMH K TIOKyTIKE [1].

Kynerypa npeacrasisieT co00il CyIIHOCTh U OCHOBHOM CMBICT JI€SITEIIBHOCTH JIFOICH B pa3-
HBIX CTpaHax: MOJUTHYECKON, SIKOHOMHUYECKOM, COLMAIBHON U T. I. DTO OJTHO U3MEPEHUE, KOTO-
pO€ AIUTCS BO BPEMEHHU U HeCeT B cebe IIEHHOCTH, 00pa3bl U UCTOPUIO CTPAHBI HA MPOTSHKEHUU
BCEr0 BPEMEHH. DTO M3MEPEHUE MPEJCTaBIsIeT cOO0H OJHOBPEMEHHO M3MEHEHHE U yYBEKOBEUE-
Hue. UHauBUABI, MPUHAANISKAIINE K TOW WIM WHOW CTpaHe, NOJDKHBI YyBCTBOBATH CEOS CBS3AH-
HBIMH C €€ WACHTUYHOCTHIO, U JIydIlle BCETO, KOT/Ia OHA TAK)Ke CO3JAeTCsl U3 MHIUBUIOB BHYTPHU
ctpanbl. OHEM OymyT JIydille TOHUMaTh, KaKo 00pa3 OHU XOTAT IMOKa3aTh BHEIIHEMY MUDY, €T0O
HamboJIee penpe3eHTAaTUBHEIC YePThI, TOBEICHUE JIFOJCH, KYJIBTYPY U BCE IPYTHE acIEeKThI, KOTO-
pBIC UMEIOT 3HAYCHUE.

Ha ¢one 3T0oro onHMM M3 KITIOUYEBBIX 3JIEMEHTOB COLMOKYJIBTYPHBIX KOMMYHHKAIIUM, CIIO-
COOHBIX 00€CTIeYnTh HE TOJIBKO AU(HEPEHITNAIIAIO U TIO3UITMOHUPOBAHKUE TEX WJIM MHBIX DJIEMCH-
TOB KYJBTYPBI, HO TaKXX€ Pa3BUTHE U YKPEIUIEHUE KaK OOIIECTBEHHBIX, TAK SKOHOMHUYECKHX, T0-
JUTHYECKUX U MEXIyHAPOTHBIX OTHOILIEHUH, BBICTYTAIOT OpEeHI-KOMMYHHUKaIUU. B TO e Bpems
«OpeHIBl CTAHOBATCS BaXXHBIM (AKTOPOM SKOHOMHUYECKOHM KH3HH, OOYCIOBIMBas BOCIPHUITHE
TOBapa MOTPeOUTENEM U PETYIIUPYSI €r0 MOBEICHHE Ha PhIHKE TOBApOB U yciayr» [2, c. 7].

CaMm OpeHJ1 cerosiHs cTajg CBO€OOpa3HbIM CUMBOJIOM, KOTOPBIM MAEHTU(ULMPYET CBOKWCTBA
TOBapa WJIM KOMITAHWH, SBJBISICH OTIIMIUTEIBHBIM MPU3HAKOM Bcel mpoaykmuu. [To cyTw, 31O
uzesi, KOTOpyIo IPOU3BOIUTENb BKJIAIbIBAET B CBOM TOBAp.

VY KaxJI0W CTpaHbl €CTh CBOW OpeH. DTOT OpeH HE SABISIETCS OMHOPOMHBIM MJIM CTAaTHY-
HbIM. OH BOCIPUHHMMAETCS UHJIMBHUIAMH TIO-PA3HOMY B 3aBHCHUMOCTH OT KYJIBTYPBI, PETUTHH U
T. I. [3, c. 16]. UMumx cTpaHsl co3laercsi rogaMyu U BEKaMH. JTO OTHOCUTCA HE TOJBKO K
M300paKEHUIO WITK JIOTOTUITY, HO U K Ha0Opy IEHHOCTEH, KOTOpbIe OTCTAMBAIOT MHOTHE JTFONIU
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[4, c. 87]. UMmumx cTpaHbl SBISAETCS MOIIHBIM U CUJIBHBIM, 1 MHOTHE KOMITAHUU B Pa3IUYHBIX
CEKTOpax Hay4YWJIHCh MCIOJb30BaTh €r0 B KayecTBE N0OABIEHHON CTOMMOCTH ISl CBOMX IPO-
IyKTOB 1 ycauyr [4, c. 100].

[IpoaBmxkeHne OpeHaa 1 UCIONb30BAHNUE «MSTKOM CHIIBD) Peau3yeTCsl YCUIUSIMU HUTANIbSIH-
CKOTO MPaBUTENbCTBA U UTANBbIHCKUX MpeanpuHuMarenei, caenapmux «Made in Italy» xoporio
poaBaeMbIM B Mupe OpeHnoM. OCHOBHBIE MPUOPUTETHI UTATBSIHCKON MOJUTHKU «MSTKOHM CH-
Jbl»: HapalllMBaHHWE TOPrOBOIO M AKOHOMMUYECKOIO COTPYIHHUYECTBA C Pa3BUBAIOLIMMUCS CTpa-
HAMU, HMHTEpPHAIIMOHAIHM3AIMS HTAIBIHCKUX NPEANPUATUHN, pacHpoCTpaHEHHE WTaJIbSIHCKON
KyJIBTYPBI M UTATBSHCKOTO SI3bIKA 32 PyOeKOM.

OnHAaKoO CTOUT OTMETUTH, YTO OCHOBOW MEXIYHAPOAHBIX OTHOLLIEHUH SIBIISIOTCS TOPTOBIS U
B3aMOOOMEH OpeHaMu rocyaapcTB. He kaxmas cTpaHa MOXKET Ha BBICOKOM YPOBHE IPOJEMOH-
CTpUpPOBaTh OCOOCHHOCTH Te€X OpEeHI0B, KOTOPBIMU OHa 0obOnanaer. PacrpocTpanenue ToproBiu
OpeHgaMHu B JUCKYypCE MEKIYHApPOAHBIX OTHOIIEHUN CHMBOIM3HUPYET HE TOIBKO IKOHOMUYE-
CKH, HO ¥ COIMOKYJIBTYPHBIM OOMEH. PerunpokHbiii oOMeH OpeHIaMu M CO3AaHUe MEXTyHa-
pOIHOrO OpeH/ia TOro WM MHOTO TOCYIapCTBa TECHO CBsSI3aHbI C OCTPOCHUEM U HaJa)KUBaHHUEM
MOJIOKHUTEJIBHOTO MOJUTHYECKOTO0 KiIuMara Mexay cTpaHamu [5]. VImeHHO OpeHn BhICTyMaer
AIIEMEHTOM, OOBETUHSIOIUM pa3IndHble (POPMBI COTPYIHUYECTBA, B TOM YUCIIE B AUCKYpCE IO-
JUTHYECKUX OTHOILIEHUI MeXAy rocynapcrBamu [0, c. 4]. OH akKyMynupyeT B cebe pa3nuyHbIe
(hopMBI OTHOIIIEHUH U BBICTyIaeT (PyHAAMEHTOM ISl B3AUMOCHCTBUS rocynapcTs [7, c. 5].

Wrtanus — ctpana, Biaaeromas OONbIINM KOJIHMYECTBOM H3BECTHBIX OpPEH/IOB, pacnpocTpa-
HEHHBIX 110 BceMy Mupy. ECTb onpeseneHHble CTepeoTHIIbI, KOTOPhIE MEPEIal0TCs TOBCEMECTHO
[8, c. 6]. Takue oTrpaciy, KaKk AU3alH, FACTPOHOMHUS M TYPH3M, HAIISAHBIM 00Pa30M BOCIPOM3-
BOJIAT LIEHHOCTHBIE IA0NOHBI, CBA3aHHBIC C KYyJIbTYpPOH U TPAJAULUSIMU, TEM CAMbIM HCIOIb3Ys
uMsa Wranum B kauectBe Openma [9, c. 185]. UrtanpsiHckue OpeHIBI, HECMOTPS Ha pa3IMUuUs
MEXK]ly CTPaHAMU, UMEIOT ONPEICICHHBIN CIPOC Ha pa3anyHbIX pbiHKax [10, 11].

Crnenyert ckaszarb, 4TO MOSBUINCH TPAHCHAIIMOHAIbHbIE KOMIIAHUH, KOTOPbIE OBICTPO OmIpe-
JeNWINA TUKBUAHOCTD BCETO, YTO CBSi3aHO ¢ Mrammeil, TeM cambIM co3/1aB 00pa3 UTaIbIHCKUX
OpennoB. Utanus HamoMuHAeT JIOASM O MPHUATHBIX BeIllax: UCKYCCTBE, My3bIKE, XOPOIIeH efe,
OTJIMYHOM BHHE, IIMKAPHOM JU3aiiHEe W 3aBHIHOM oOpase >ku3Hu. C Ipyroil CTOPOHBI, B MUPO-
BOM cooO1iecTBe OOJIbIIIOE BHUMaHHUE yAeNseTcss o0pa3y M BOCHPUSATUIO CTpaHbl Ha COOTBET-
cTByMOIEM ypoBHE. C 3TOI MO3ULMHM MOXHO pacCMaTpUBaTh 3BOJIOLUIO UTATIbSIHCKON KYJIBTYpbI
U Pa3BUTHE UTATBSIHCKOTO OpeHIa B MUPOBOM coobmecTse [4, ¢. 101]. Ot BocpusiTHs UTAbSIH-
CKOM KyIBTYpbl U COXpAaHEHUS UCTOPHUECKOM MaMsTH MPOU30LIEN MEePexXo] K MOHUMAHUIO JaH-
HOro (heHOMEHa KaK MPOU3BOJCTBA KYJIbTYPHBIX COOBITUMN, CBSI3aHHBIX C PA3BUTHEM BOCHIPHUSATHUS
UTAJbSIHCKON KYJIBTYphI YEpE3 MPU3MYy MHOTO(AKTOPHOCTH €€ aTpuOyTOB.

CoracHO TO3WIIUHM HW3BECTHOTO UTANBSHCKOTO Tpodeccopa C. Dapcanbu, obpa3 Uramuu
CKJIQJIbIBAETCSl M3 TAKUX DJIEMEHTOB: KyJIbTypHbIE LIEHHOCTH, TacTpoHOMHMs U TypusMm [12]. Ha
COBPEMEHHOM JTare pacrnpocTpaHeHus: OpeHnoB o0pa3 Utamuu BOCIPOM3BOAUTCS Yepe3 peKiia-
My, KHHO, TTpoAyKIinto Openna «Made in Italy», caiiTel, mureparypy u mytemectsus [13, c. 107].
®opMHpOBaHHE MOJIOKUTEIBHOTO 00pa3a CTpaHbl Ha MEXIyHApOIHON apeHe MOTYEpKUBAET U
obBIMi mpe3uaeHT Mramuu k. Hamomurano: «Mbl Bce TOMKHBI COXpaHUTH HAIIMOHAJBHBIN
MHTEPEC U NOJOKUTEIbHBIN UMUK CTpaHb [14].
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®opMHpoBaHUE UTAIBSIHCKOTO 00pa3a Kak CyObeKTa BHYTPEHHEW M BHEIIHEW MOJIUTUKU —
coOupaTenbHbIil KOHCTPYKT, B KOTOPOM IIPOLIECC POUCXOJUT OHOBPEMEHHO B HECKOIBKHX JIHC-
Kypcax [15]. Bo-nepBbIX, BHYTpUTOCYJapCTBEHHBIM yPOBEHb — IMOJUTHYECKAsT UMUJKEIOTHS,
TEOPHH CBA3H C OOIIECTBEHHOCTBIO, NOJIUTUYECKAs ICUXOJIOTHs — BCE TO, YTO U3y4aeT o0pas3 mo-
JUTUYECKOTO JIesTeNsl, MOJIUTHUYECKON MapTUH, pernoHa, MHCTUTYTOB BIACTH. Bo-BTOpBIX, BHELI-
HETIOJINTUYECKUN YPOBEHb — I'COINMOJUTHUKA (MIOCTPOCHHUE MOIUTUKO-Teorpauyeckux oOpasoB),
MEXXTyHapOIHbIE OTHOLICHHUS, TUTUIOMATHSI, STHOTICUXOJIOTUS (T€TePOCTEPEOTUIIBI, MU(BEI).

Bpenn «Made in Italy» cran cHHOHUMOM BHEBPEMEHHOH 3JIETaHTHOCTH, O€3yNPEYHOro CTHU-
JIS1 ¥ TTIaMypa, KOTOPbIE XapaKTepU3YIOT UTAIBSHCKYIO MOAY, OO€IaHusl BBICOKOTO KauyecTBa Mpo-
JTYKIUHU U TPaJAULIMOHHOTO MacTePCTBA.

CornacHo romoBomy otuetry Brand Finance, 6pern «Made in Italy» B 2019 1. ctomn
2110 mapna moin., yto caenano Mranuro AecsToil B MUPE O CTOMMOCTH CaMbIX YCHEIIHBIX U TTPH-
OBUTHHBIX HAllMOHAIBHBIX OpeHoB [16].

Onnaxo MTanuu He Tak MPOCTO COXPAHSTH CBOIO aKTyaJIbHOCTh Ha MEXK/TyHApPOIHOM PhIHKE.

CormmacHo romoBomy otdery Area Studi of Mediobanca [16] mo 40 % OCHOBHBIX HTAIbSH-
CKUX MOJIHBIX OpEH/IOB HAXOAATCS B pyKax MHOCTpaHIeB. M3 163 koMmaHMii, ro0BOM JOXOA KO-
TophIX npesbimaer 100 muiH goi., 66 TpuHALIe)KaT HHOCTPAHHBIM KOMITAaHUSAM: 26 U3 HUX IpH-
HaJIexKaT (PpaHIly3CKUM HHBECTOpaM, 6 — OpUTAHCKUM, 6 — aMEPUKAHCKUM U 6 — MIBEHIIAPCKUM
KOMIIaHMSM.

MHorue KyJabTOBBIE UTAJBSIHCKUE OpeH]Ibl OBbIIM MONIOIIEHBI MEXyHAPOAHBIMH HHBECTO-
pamu. Versace 6bu1 npopan Maiikiy Kopey; Gucci, Bottega Veneta u Pomellato Teneps npunan-
nexar (paniysckoit rpymnmne Kering, a Pucci, Fendi u Bvlgari Haxonarcs mox arumoii apyrou
¢bpaniy3ckoii rurantckoit rpynmnst LVMH.

Giorgio Armani, Dolce & Gabbana, OVS, Benetton, Max Mara, Salvatore Ferragamo u
Prada no-nipesxaeMy SIBIISIFOTCSI CAMBIMH MPHUOBUTEHBIMU KOMITAHUSIMHU, KOTOPBIE OCTAIOTCS B COO-
cTBeHHOCTH MTanuu.

«IIprobpeTeHne UTaabsIHCKMX OPEHI0B KPYNHBIMU MHOCTPAHHBIMU TPYIIIAMU IPUBOIUT K
100anu3aid 1 MacCOBOCTH MPOJYKTa, 3TO BBIOOP, KOTOPBIM JOIKEH caenarbk OpeH», — roBo-
putr Mapko Kanbuunapo [16], renepanbubiii aupexrop Cesare Paciotti, uranbsiHckoro OpeHja,
MPOMU3BOISILETO POCKOIIHYIO O0YBb.

WranbsHckue OpeHbl Teneph JOIKHBI KOHKYpUPOBATh ¢ Oosee AemeBoi pabodei cuiloil 3a
rpaHulel U YKOHOMHUEH Ha MaciTabe, KOTOPOU MOJB3YIOTCS KPYIHbIE MEXIyHApOIHbIE KOHIIIO-
MepaThl MOJIbl. DTO BBIHYIMJIO HEKOTOPHIC HUTANbSHCKUE KOMIIAHUU TUBEPCU(PHUIMPOBATH CBOU
LENOYKU MTOCTAaBOK, MHOINIA Tepsisl KOHTPOJIb HAJ HUMHU. DTU METOJbl YIPOXKAIOT MOJIMHHOCTU
camoro 6penna «Made in Italy».

MeTonoJiorusi 1 MCTOYHHKH. B KauecTBe MeETOJOIOrMYECKON 0a3bl MCIIOIB3YETCSl MEXK-
JUCLUIUTMHAPHBIA MOAX0A K MpoOaeMe N3yueHHs U aHaiau3a OpeHI0B B COLMOJIOTHH.

Tak, onupasce Ha TeOpeTHUECKHUEe KOHLEMIUH [0 U3YYEHHIO OPEH/I0B B COLIMOJIOTHH, B all-
pene 2020 r. Ha mnardopme «Google-popma» aBTopaMu ObLIO MPOBEIEHO IMIIUPUUYECKOE UCCIIe-
JIOBaHHWE, UHTEPHET-OIIPOC C LIEJIbIO BBISBICHUS OTHOIIEHHUS POCCUMCKUX PECHOHJIEHTOB K UTa-
JBSTHCKAM OpeHIaMm.

I'mmoTresa ormpoca 3akiodanach B TOM, YTO XOTS IPUHATO CUNTATh UTAIBSHCKHAE OPEH/IBI OJl-
HUMM U3 CaMbIX M3BECTHBIX, KAYECTBEHHBIX U MOMYJSPHBIX B MUpPE, OHAKO B POCCUHCKOM Neii-
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CTBUTEIIBHOCTH OTHOIICHHUE K HUM SIBIIICTCS JIBOMCTBEHHBIM. B pe3ynbrare Mbl BUIUM, YTO HTA-
JbSHCKHE OpeH/Ibl B OTBETaX PECIOHICHTOB BBI3BIBAIOT Pa3jIMYHbIC ACCOLMALIMHU, CBA3aHHBIE C
MHOT000pa3ueM ux MpeacTaBIeHuil 00 Mranuu u ee KyIbTypHOM HACTIEIUU.

Lenb naHHOTO WCCIIEAOBAaHHS BBHIY CBOEH 3aBHCHMOCTH OT ONPENEICHHBIX 3KOHOMHYE-
CKHX, TOJUTHYECKUX U MPOUYUX COCTABISAIONINX MOXET BCTYIaTh B MPOTUBOPEYNE C OCHOBHBIMU
MPECTaBICHUSIMH 00 UTAJIbIHCKUX OpeH/ax, KOTOphIe CYMIeCTBYIOT B Mupe. Mcxoas u3 aBTop-
CKOTO HCCIIEeZIOBaHMs, B paboTe OblIa MPOTECTUPOBAHA THIOTE3a, a TakKe ObUIM pa3pabOTaHbl
OCHOBHbIE aHAIUTUYECKUE 3aKITIOYEHUS, CBSI3aHHBIE C MPEACTABICHUEM U Pa3BUTHEM HTAIbSH-
ckux O6penioB B Poccun.

Ormpoc ObUT MOCTPOEH HA MPHUHIMIAX COIMOJIOTHYECKOTO uccienoBanus [17], pe3yiasrarbl
orpoca He MPETEeHAYIOT Ha OTPakKeHWE MHEHUS T€HEpaJIbHOI COBOKYITHOCTH, a ABISIOTCS MHJIO-
TaXXHBIM OTPaXKAIOIIUM HCCIIEAOBAaHUEM, KOTOPOE HAIIPABICHO HAa BBHISIBICHUE KIIIOYEBBIX HCCIIE-
JIOBATEIHCKUX MPOOJIEM B IPEJCTABICHUN UTANIBSIHCKUX OpeH0B B Poccuu.

B unTEpHET-01IpOCEe, KOTOPBIH MPOBENN aBTOPHI, BHIOOPKA ObLIa CiTy4yaitHoOW u coctaBmia 150
PECTIOHICHTOB, U3 KOTOPBIX 90 — skeHIIMHBI, 60 — My>K4MHBL. B BO3pacTHOM COOTHOIIEHUH OBLIH
npezacrasieHbl 45 % onpoiieHHbIX B Bo3pacTte oT 20 1o 35 nert, 25 % OonpolIeHHBIX B BO3pPACTE OT
36 no 40 net, u ocraBmmecs 30 % cocTaBWwIM TpyIIy PECHOHIEHTOB B Bo3pacTe oT 41 rona.
Cpennuii BO3pacT pecroHJCHTOB paBeH 26 rogam. B Tabmnmuiie mpeacTaBieHo pacripeneieHue pe-
CIIOH/ICHTOB 10 TIOJIOBO3PACTHOMY TTOKa3aTeltio.

PacmipeneneHie pecroHICHTOB MO TTOJOBO3PACTHOMY MOKA3aTEI0
Distribution of respondents by age and sex indicator

IMoka3arenu 20-35 aer 3640 et 41 m crapiue
JKeHImuHE! 47 27 28
MyXUYHHbI 20 11 17

Hroro 67 38 45

Ecnu roBoputh 0 pojie 3aHATHI pEeCIIOHJIEHTOB, B OIIPOCe OBbLIM NMPEICTaBIEHbl TAaKUE IPyIl-
Ibl, KaK CTyJIeHThI — 27 %, paboTaromue no Haiimy — 60 %, a Taxke MIKOJIBHUKU — 5 % U MeHCH-
oHepsl — 8 %. BombInas yacTh pecoHACHTOB 3aHsATa B chepe 0O0pa3oBaHMs, pEKIIaMbl, B HAyYHO-
UCCIIEIOBATENbCKON cdepe, MEUIINHE, a TAKXKE YIHEPTeTHKE.

Ha ocHOBaHMU JaHHOTO MCCIENOBaHUS B AajibHEHIIEM IJIaHUPYETCsl MPOBECTHU TOJIHOLIEH-
HO€ HMCCIIEZIOBAHUE U3YyUEHUs BIUSHUS UTANIbIHCKUX OpeHnoB B Poccuu, onupasice Ha penpeseH-
TaTUBHYIO BBIOOPKY.

OTmeTuM, 4TO B paMKax HCCIIEAOBaHMs MOHUMAaHHWE UTAIbSHCKUX OpEH/I0B paccMaTpuBa-
JIOCh Yepe3 TaKue IEepeMEHHBIE: acCOLUalIys, KOJMYECTBEHHOE 3HAHUE PECIIOHACHTOM UTAJIbsIH-
CKUX OpEeH/I0B, OTHOILIEHHE K UTAJIBSIHCKUM OpEeH/laM, COIVIacHe WIIM HECOIIaCHe ¢ MPECTABIICH-
HBIMU YTBEPXKACHUSMHU OTHOCUTEIBHO MTAJIbIHCKUX OpPEHJIOB, BIMSIHUE BOCIPHUATUS OpeHla Ha
JKeJlaHHEe PECIOH/IEHTa MOCeTUTh VTanuio, a Takke posib UTAIBSIHCKOTO OpeHaa B (popMupoBa-
HUU 3TOTO KEJIaHUS.

ABTOpaMu ObUIa CO3/1aHa aHKETa, MepBas YacTh KOTOPOM BKIIOYAsa BOIPOCHI 1O 3asBJICH-
HOM TEME HCCIEeI0BaHMs, a BTOpasi OTHOCWIJIACh K TaK Ha3bIBAEMOI MAaCIOPTHUKE (JIaHHBIE O IO-
Jie, Bo3pacTe, 00pa30BaHUM U T. I1.).

Pe3yabTaThl M 00cyxkaeHne. B pe3ynbrare MHTEPHET-ONIPOCA, MPOBEIEHHOIO aBTOpaMH,
OBbUIO BBISBIEHO, HACKOJIBKO XOPOIIO JIFOAW OCBEJIOMIIEHBI 00 MTalmbsHCKUX OpeHnax. Conepxa-
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HHUE OTBETOB TOKA3aJi0 OOJIBIIOE KOJMUECTBO MHTEPECHBIX (PAKTOB, KOTOPHIC SBISIOTCS KITFOYE-
BBIMHU JJIs1 IOHUMAHUS CYIIIHOCTH UTAJIbIHCKUX OpPEHA0B B POCCUHCKON AEHCTBUTEIBHOCTH.

Pecnnonnentam Ob11 3aman Bompoc: «Kakue acconumanuu y Bac BeizpiBaeT Utamusa?». Co-
IJJACHO OTBETaM PECIIOHJICHTOB, MOXXHO CKa3aTh, YTO B OOJBIIMHCTBE CIY4YaeB y POCCHHCKUX
mozneil Uranusa acconuupyercs B IEPBYIO OUepelb ¢ BKYCHOM MTAJIBSIHCKOM KyXHEH, Kyna pe-
CIIOHJICHTBI OTHOCST IUIIILY, CIIareTTH, NacTy, a TaKXkKe UTaJIbsHCKOe BUHO. Clieayromel 1o npu-
OPUTETHOCTH MJET acCOLMALUSA C MOPEM, JIETOM M TerioM. OCOOEHHO MHTEPECHBIM (DaKTOM SB-
JSETCS TO, YTO B Py C JIETHUMH aCCOLMALUAMU TAKKE HAXOAUTCS aCCOLMALNA C BU3YaJbHBIM
00pa3oM CTpaHbl: MHOTHE PECIIOHJEHTHI MPEACTABISAIOT CTpaHy B Buje camora. Ha Tperbeit mo-
3UIUU 0Ka3alach accouuanus ¢ MOIOM U roporomM PumoM, ¢ €ro MCTOpUYECKUM HACIEIUEM B
Buzae Kommzes. [locnennsis rpynmna acconumanuii BKiroyaer mMaduio, Batukan u many Pumckoro.
Takum oOpaszom, Mtanust BeI3bIBaeT OOJBIION CIIEKTP aCCOLMALIUMN Y POCCUMCKUX PECIOH/ICHTOB.
CormacHO MepapXuu OTBETOB CJIELYET, YTO BBIAEISAETCS /Ba BUIa OpeHnoB Mramuu, a UMEeHHO
UTaJIbHCKasl KyXHs U Typu3M. B CBOO odepens MOCIEIHUM MOXHO MOAPA3ACINUTD €IIe Ha JBE
TPyIIbL: JETHUM TYypU3M Y MOPSI M KYJIBTYPHBIA TypHU3M C LIEJIbIO 3HAKOMCTBA C UTAJIbIHCKOMN HC-
TOPUEH.

Jlanee y peCHOHIEHTOB CIPAILIMBAIN, OCBEIOMJIEHBI JU OHM 00 HTAIBSIHCKUX OpeHaax
(puc. 1).

Brbl 3HaeTe UTATBAHCKIE OpPeHabI?

m 33,3 % — [la, 3Ha10 5 u OoJiece OpeHI0B
m 25,6 % — [la, 3Hato0 1-2 6penna
17,9 % — Her, e 3Ha10

18 %
23,1 % — Jla, 3nar0 3-4 OpeHaa

26 %

Puc. 1. 3HaHVe UTATBIHCKUX OPEHIOB
Fig. 1. Knowledge of Italian brands

Takum 00pa3om, MBI BHJIHUM, YTO OOJBIIMHCTBO PECIIOHJICHTOB MMEET MPEACTAaBICHUE 00
UTATBIHCKUX OPEHIaX U B CPEHEM 3HACT MOPSIIKA 2-3 UTATBSTHCKUX OPEHIIOB.

Crnenyronmii BOIPOC JOMOIHST M YTOUHST Npesiaynmii: «Kakue urambsHckue OpeHIIbI
Be1 3nHaere?». OmnpoimieHHBIE PECHOHIEHTHI OOJBIIE BCETO OCBEIOMIICHBI 00 HMTAIBSHCKHX
OpeHmax omexabpl U Mapkax aBToMoOuiel. Tak, 80 % oOmpoIIeHHBIX OTBETHJIM, YTO 3HAIOT Ta-
KHe uranbsHckue Openasl, kak Gucci, Fendi, Valentino, Versace, Moschino, Giorgio Armani,
Prada, Lamborghini, Maserati, Roberto Cavalli, Dolce & Gabbana, Ferrari: nannas mocnemo-
BaTECIbHOCTh MEPEYHCIICHHS] OPEHIOB COOTBETCTBYET KOJIMYCCTBEHHOMY PACIPEICICHUIO B OT-
BeTax pecrnoHaeHToB. OctanbHbie 20 % pEeCcnoHACHTOB 3aTPYJHWINCh OTBETHTh Ha JAHHBIN
BOIIPOC.
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UeTBepThIii BOMPOC, KOTOPBINA ObLT 3a7aH pecrionneHTaM: «Kak Bbl OTHOCHTECH K WTaJIbsH-
cKuM OpeHmam?». bbumi pecTaBieHbl CaeayoIne BapuaHThl OTBETOB Ha BBIOOD: «Ckopee 1mo-
TOXKUTENBEHOY, «HelTpanbHoy, «Ckopee oTpHaTebHo» (puc. 2).

Kak Bbl oTHOCHTECH K HTAJIbAHCKUM OpeHaam?

1,30 %

34,20 %

ECKopee MOJIOKUTENHHO

64,50 % mHeiirpansHo
N ()

Cxopee OTpHIIATEeIHHO

Puc. 2. OTHOLICHUE K UTATBSIHCKUM OpeHIaM
Fig. 2. Attitude towards Italian brands

Kak MbI BUAMM Ha TIPEIICTABICHHON quarpamme, OOJBITUHCTBO PECIOHICHTOB (64,5 %) oT1-
HOCHUTCSI «CKOpee TMOJIOKHUTEIbHO» K UTAIbSHCKUM OpeHaaM, 34,2 % — «ueiTpanbHo». CTOUT
o0partuTh BHUMaHue Ha TO, 4To Bcero 1,3 % pecrnoHaeHTOB BeIOpaiu BapuaHT oTBeTa «Ckopee
OTPUIATEITLHOY», U 3TO TOBOPHUT O TOM, YTO y PECIIOHICHTOB €CTh OINPEICICHHAS TIO3HIIHS 110 OT-
HOIICHHIO K UTALIHCKUM OpeHiaM, U OHa JIN0O MOJIOKUTENbHAs, 00 HelTpanbpHas. CienoBa-
TEIbHO, MUCXOMA U3 MPUBEICHHBIX TAaHHBIX, MOXKHO CKa3aTh, YTO PECTIOHICHTHI MOJOKUTEIHHO
BOCIIPHHHUMAIOT OpeH bl MTanmm.

B cnenyromem Bompoce pecrioHAeHTaM ObUT MpeACTaBiIeH psal yTBepxkaeHu: «TanbsH-
CKHe OpeHbI TPOU3BOIAT KaueCTBEHHBIC TOBAphl», «TampsHCcKkie OpeHIbI TPOBEPEHBI BpeMe-
HEM, UM MOXKHO JIOBEpsAThY», «TambsHCKHE OpeHIBI peaau3yIoT T0pOrue ToBaphh», «TambsH-
CKHe OpeH/Ibl U3BECTHBI 0 BCEMY MUPY», «MHe aOCOMIOTHO HEBaXKHO, KaKoi cTpaHbl OpeHs, 5
HE CIIeXKY 3a ITUM», «SI ckopee BhIOEpY UTANbSIHCKUN OpeHI, HeXKEeNH OpeH.I APYTOil CTpaHBD».
Tak, 65,4 % pecnioHIeHTOB BbIOpay BapuaHT «MTanpsHCKUe OPEHIbI U3BECTHBI 10 BCEMY MH-
py», 60,3 % — «WTanesHCKUE OpeHIBI MPOU3BOAST KaueCTBEHHBIC TOBaphbl», 42,3 % — «Ura-
JBSHCKUE OpEeHIBI peaau3yoT Joporue ToBapel», 39,7 % — «tanbaHckue OpeHAbl MPOBEPEHBI
BpEMEHEM, UM MOXHO J0BEPATH», 35,9 % — «MHe abCONOTHO HEBAXKHO, KAKOW CTPaHBI OpEH]I,
s HE CIIeXKY 3a 3TUM» W, HakoHel, 5,1 % BeiOpanu BapuaHT «S ckopee BhIOEpY HTAIbSHCKHMA
OpeHn, Hexenu OpeH] Apyroi crpanbl». M3 3TOTO ClieayeT, 4To peCOHASHTH OTHOCSTCS C JI0-
BepueM K Openaam WTamuu W CUMTAIOT, YTO TOBApHI JAHHBIX OPEHIOB SIBISIOTCS Ka4eCTBEH-
HBIMU.

Taxke oMHUM U3 BOIPOCOB, MPEIJIOKEHHBIX pecrnoHAeHTaM, 0bl1 «Bnuser nu Bame mue-
HUe 00 uTaNbsIHCKUX OpeHmax Ha Bamie mpencraBineHue o cTpaHe?» C BapHaHTaMU OTBETOB:
«Ja», «Cxopee ma», «3aTpynHsioch OTBETUTHY, «Ckopee HeT», «Her». Pacnpenenenne oTBeToB
Ha 3TOT BOIIPOC MPEICTABICHO HA pHC. 3.
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Bausier 1u Baie MmHeHHe 00 UTAJBAHCKUX OpeHaax
Ha Baie npencraBienue o ctpane?
7,60 %
19 %
m/la
34,20 % m Ckopee 1a

B 3aTpyAHSIOCH OTBETHTH
Cxopee HET

0,
27,80 % Her

11,40 %

Puc. 3. BzaumocBsi3p MHEHHUI 00 UTATBTHCKIX OpeHIaxX U CTpaHe
Fig. 3. The relationship of opinions about Italian brands and the country

Kakx ™Mbl BuguMm Ha mpenctaBieHHOW auarpamme, 34,2 % pecrnoHIEHTOB OTBETHJIH, YTO
«CcKopee He BhusaeT», 27,8 % — «ckopee BiuseT», 19 % — «Bauser», 11,4 % 3arpyTHUINCH C OT-
BeTOM, U 7,6 % OTBETHIIH, YTO MX MHEHHE 00 MTAIbIHCKUX OpeH/Iax He BIUAET Ha MpeJcTaBlie-
Hue o cTpaHe. TakuMm 00pazoM, MUCXONsd U3 MPEACTABICHHBIX OTBETOB, C YBEPEHHOCTHIO MOXKHO
CKa3aTh, YTO MHEHHS PECIIOH/ICHTOB OTHOCHTEIHHO UTaNbSIHCKUX OpeHaoB u WTtanuu paznuda-
IOTCSI U MOTYT KaK COBIAJaTh, TAK U IPOTUBOPEUUTH APYT JIPYTY.

Crnemyronuii BOpoc, 3a1aHHbBIN PEeCIIOHACHTaM, OBbIIT CBSI3aH C KOPPEIIAIUCH WX JKETaHHH, a
UMEHHO XOTEJIHM JM OBl OHU IMOCETUTh WTamuio mocie MpUOOpeTEeHUs TOBAPOB HMTAIBSIHCKHX
opennoB? PacnipeneneHue oTBETOB MPUBEACHO Ha pUC. 4.

Kak BUIHO M3 OTBETOB PECIOHICHTOB, OOJBIIMHCTBO, a UMEHHO 44,3 %, HE CBA3BIBAIOT
MPUOOpPETEHUE UTANBSIHCKUX OPEHIOB CO CBOUM >KeJlaHWeM 1oObIBaTh B Mtanuu. Bropoii 3Haun-
TEJIBHOM IPyNIoil ONPOUIEHHBIX BRICTYNAOT 39,2 % pecrnoHIEHTOB, KOTOPBIE CUUTAIOT, YTO UTA-
TBSTHCKUE OPEHIBI SIBISIOTCS (PaKTOPOM, MOOYKIAFOIIUM MMOCETUTh CTPaHY, BBITYCKAIONIYIO Ta-
kue Openasl. Beero 16,5 % pecrnoHIEHTOB 3aTpYyIHSIOTCS OTBETUTH, BIUSAIOT JIU UTAIbSHCKHE

Kak BbI cunTaere, cioco0CTBYIOT JI HTATBSIHCKHE OPEH/BI
Bamemy keJJaHUIO OCETUTH CTPaHy?

ma
EHer

3aTpynHsIOCh OTBETUTH

Puc. 4. B3auMOCBsI3b MKy MHCHHEM 00 HUTATBIHCKUX OpeHIaX U JKeJaHHeM MOCeTUTh MTamuio
Fig. 4. The relationship between the opinion of Italian brands and the desire to visit Italy
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OpeHIbI Ha uX XenaHue nmoceTuts Mrtamuto. Takum 0O6pa3zoM, MOXKHO CKa3arh, U4TO, C OHOM CTOPO-
HBI, TPYIINa PECIIOHICHTOB OTOXIECTBISIET UTANBSIHCKUE OpEHIBl CO CTPAHOM MX MPOU3BOJICTBA,
T. €., IPUOOpeTas TOBApPhl UTAINBIHCKUX OPEHIOB, 3T PECIOHACHTHI XOTAT MOCeTUTh MTtamuio ¢
TOW WJIM MHOM 11eJbto. [lpyras rpynmna pecroHIeHTOB OTPULIAET KellaHHe MOCeTUTh Mrtamuio mocie
npuoOpeTeHus] TOBApPOB UTANBSIHCKUX OPEHNIOB, M 3TO JIEMOHCTPHUPYET TOT (PakT, UTO OHH B TOMU
WIA WUHOW Mepe He ONULIETBOPSIOT UTaJbsIHCKUE OpPEHIbI ¢ MPOU3BOICTBOM B cTpaHe Wrtamms, a
MPUOOPETEHNE UTANBSIHCKUX OPEHJIOB I HUX — CPENICTBO YIOBJIETBOPEHUS CBOUMX MOTPEOHOCTEH,
HE CBSI3aHHBIX C TYPUCTUYCCKON WIIM KaKOM-THO0 MHOM 1eNbI0 TocemeHus Mrammn.

[Tocnennuii Bompoc, 3aJaHHBIA pecroHIeHTaM, OblT Takoi: «Kakue uTaabsHCKHE OpEHIIbI
Bl 3Haere?». Takxke pecrioHIeHTaM OBLT MPEIOCTABICH CIIMCOK HAN0O0JIee N3BECTHBIX MTAIbSH-
CKHX OpEHIOB B Takoi mociemoBarenbHOCTH: Lamborghini, Giorgio Armani, Martini, Bvlgari,
Lavazza, Baldinini, Dolce & Gabbana, Ferrari, Cinzano, Prada, Ducati, Gavello, Maserati. Tax,
92,4 % pecrnoHACHTOB OTBETHIIH, YTO XOPOIIO OCBEIOMIICHBI 00 OJHOW M3 M3BECTHBIX HTAIbSH-
ckux mMapok mammH — Ferrari; 91,1 % pecnonzentoB ormeTwin MonHbId Openna Prada; 88,6 %
3HAKOMBI C HE MEHee M3BECTHBIM OpeHioM aBTorpoma Lamborghini; 87,3 % — ¢ Dolce & Gabbana;
81 % — ¢ Giorgio Armani; 68,4 % BbIOpany nmomyaspHbIA copTkap Maserati; 60,8 % BbIOpanu
Martini; 46,8 % — Bvlgari; 39,2 % — Ducati; 34,2 % BoiOpanu Baldinini u Cinzano; 31,6 % —
Lavazza u, nakoner, 10,1 % BeiOpanu Gavello. 13 npuBeneHHBIX TaHHBIX CIEIYET, YTO PECIIOH-
JEHTHI JTy4llle OCBEIOMIICHBI 00 UTANbIHCKUX MapKax MallliH, a TaKXkKe 0 OpeHAaxX UTaJIbSHCKOU
MOJIbI, HEXKeNTn 00 UTAbIHCKOW 00yBU M HAITUTKaX.

3akirouenue. Vicxonst U3 Bcero CkazaHHOTO, MOKHO CJI€JIaTh CIIEMYIOMMI BbiBoA: Utanus
YCIENTHO TPOAOHKACT HApaIlMBaTh CBOIO «MSTKYIO CHJIY» M aKTHBHO OCYIIECTBIISECT KyJIbTYp-
HYIO JIUTIJIOMATHIO, KOTOpPast SBISETCS dPPEKTUBHBIM MEXaHH3MOM Pa3BUTHS COTPYIHHUYECTBA C
pa3HBIMH CTpaHAMU B OOJIACTH KYJBTYPbI, TIOBBIIIICHUS BIUSHUS TOCYapPCTBa, MPOABMKCHUS €TO
BHEIIHMX IMO3MIMKM Ha MEXIYHAPOIHOM apeHe. [IoMuMO 3TOro, K IIaBHBIM LEISAM KYJIbTypPHOU
quruioMatid Mtanuu Takke OTHOCSTCS paclpoCTpaHEHHE KYIBTYpbl CTPaHBI, MOMYJISPU3AINS
UTATBSIHCKOTO SI3bIKa, 00pa3a U CTWISA KU3HU UTANBSHIIEB, YKPEIUICHUE TTO3UTHBHOTO BOCIIPHUS-
THSL TOCYJIapCTBa JAPYTUMHU aKTOPaMU MEKIYHApOIHBIX OTHOIICHUNH. OJHUM W3 OCHOBHBIX WH-
CTPYMEHTOB «MSTKON CHJIBDY U MEXKIYHAPOIHOTO COTpyaHUYeCcTBa MTanuu siBisercs mpoaBuxke-
HUE UTAJbIHCKUX OpeHI0B B Mupe. Mcxoas M3 OTBETOB PECHOHIEHTOB, BOCIPHUSATHE UTANbSH-
CKOM KyJBTYphl TOCPEACTBOM TMOTPEONICHUSI WTANbSIHCKOM MPOMYKLIMU CKIIAIbIBACTCA TIO-
pazHoMy. [l OMHUX OHO TECHO CBSI3aHO CO CTPAHOMW, KOTOpas MPOU3BOIUT JaHHBIC OpEHIbI, a
JUIsL IPYTUX caMo MOHMMaHue OpeHma 06ocobineno ot Bocnpusatus Uranuu. KimoueBsiM ¢akTo-
POM CXOJICTB M Pa3IUYHil POCCUHUCKHUX PECIIOHICHTOB SIBJISICTCS PACXOXKICHUE BO MHECHUHU O TOM,
YTO UTANBIHCKHN OPEH]T TOJDKEH OBITh CBSA3aH C COOTBETCTBYIOIIMM KadecTBOM. He Bce pecrnon-
JICHTHI Pa3CIIIIOT 3TO MHCHHE, BCIIEJCTBHE YEr0 MPOUCXOIUT 00pa30BaHHWE OTOPBAHHOCTH I1O-
HUMAaHUS UTATBSTHCKOTO OpEH/Ia OT KYJIBTYpHOTO (DyHIaMEHTa, U3 KOTOPOTO OH MTPOU3O0IIIE]T.
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